
Bearings 
The Unique Challenge 
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Results and Benefits A large bearing manufacturer in the Southern US was having 
issues with the cleaner they were using. The bath lasted only 
two weeks and there was 10% emulsified oil in each bath that 
was dumped. 

The customer was cleaning Houghton’s Mar-Temp® Oil 355 
and Houghto-Quench® 3440 off of their drawn steel cups 
using Janed’s Metal Medic 7085 in the first two stages of a 
four-stage washer.  

Ultra-filtration on the wash tanks was necessary. The product 
was only lasting two weeks before it needed to be dumped. 
The trapped oil in the bath resulted in 116 gallons of oil and 
1,660 gallons of wash water going to waste treatment every 
two weeks. 

 

 

 

 

 

 

 

 

 

 

The Houghton Approach 
Houghton’s FLUIDCARE® Chemical Management team 
suggested replacing the Janed product with Cerfa-Kleen® 
5378 at the exact same concentrations in the first two stages 
of the washer. 

Cerfa-Kleen® 5378: Longer bath life 
and improved waste treatment 

The benefits of Cerfa-Kleen® 5378 were seen immediately. 
The bath went from needing to be dumped every two weeks 
to a maintenance change 
every 12 weeks. Using 1/6 the 
amount of cleaner is saving 
$25,000 annually in product 
cost. 

Labor costs are reduced. 
There is no need for frequent 
bath changes and the tanks 
simply rinse clean when 
preventative maintenance is 
called for every three 
months. 

Simple drum skimmers are all that are needed on the wash 
tanks instead of ultra-filtration. And with less oil trapped in 
the bath, the customer is sending 20 times less oil and 10 
times less dirty water to waste treatment.   

Cleaner water, clean parts and a smooth running system 
make for a very happy customer. 

 

 

Cerfa-Kleen® 5378 
showed overall  

improvements in 
maintenance costs 
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Fluid Partnerships Making A World Of Difference 

Established Client Relationships 

Houghton International has long-standing 
partnerships with over  

20,000 Leading Global 
Customers 

serving their metalworking fluids needs across a 
wide range of applications and diversified end-

markets including automotive, aerospace, 
fabricated metal goods, bearings, energy,  

non-ferrous and steel. 

Case study after case study demonstrates why 
Houghton International is leading the global 
Metalworking Fluids market today. More than 20,000 
customers worldwide across a diversified range of 
manufacturing processes have improved operations 
due to the mission-critical product portfolio of 
Houghton.  

Building A Team For Customer Success 

An approach that combines chemistry and technology 
with business expertise uniquely positions Houghton to 
support customer growth and changing market 
requirements. With around 2,000 employees in 80 
countries, and 12 manufacturing facilities in 10 
countries, we are well positioned to capture regional 
and local business opportunities and support growing 
expansion of global customers.  

Through innovation, expertise and efficiency, our 
engineers and business specialists are able to build a 
team with the customer that ensures product 
optimization, employee health and safety, procurement 
and logistics management, and reduction of 
environmental impact. By providing both the solution 
to customers’ fluid challenges and the foundation for 
continued improvement, Houghton offers a proven 
method of sustainable profitability. 

  

For immediate consideration and evaluation of 

your fluids needs, and to request additional 

support material, please contact your Houghton 

International sales representative at 

www.houghtonintl.com 

Houghton International Product Portfolio 


